
 
  

 

 D A N I E L  S T O V A L L  

      
   

 Manhattan, KS 66502            drstovall@ksu.edu           316-655-8462           www.linkedin.com/in/daniel-
stovall         
   
  
EDUCATION  
         
Bachelor of Science in Business Administration 
Kansas State University | Manhattan, KS Expected: May 2026 
   
• Major: Marketing 
• Certificate: Sales 
  
Associate in Business Administration 
Hesston College | Hesston, KS Graduated: May 2024 
  
EXPERIENCE  
         
Crew Member 
Raising Canes | Manhattan, KS Oct 2024 - Present 
   
• Prepared high-volume orders with speed and accuracy in a fast-paced kitchen environment, consistently meeting 

quality and safety standards 
• Maintained cleanliness and organization of workstations and kitchen equipment, ensuring compliance with health 

and food safety regulations 
• Collaborated with team members to efficiently manage rush periods, contributing to smooth kitchen operations 

and high customer satisfaction 
  
General Laborer 
Stovall Construction LLC | Wichita, KS May 2021 - Present 
   
*Summer Time Only* 
• Assisted in the construction of residential homes from site preparation to final walkthroughs, following blueprints 

and local building codes 
• Performed a wide range of tasks including framing, drywall installation, flooring, painting, and finish carpentry. 
• Operated various hand and power tools (e.g., saws, drills, nail guns) and ensured daily tool maintenance and 

safety checks 
• Collaborated with site supervisors, subcontractors, and other crew members to ensure project timelines and 

quality standards were met 
• Maintained a clean, organized, and safe work environment in compliance with OSHA safety regulations 
• Loaded and unloaded building materials, transported supplies around the site, and assisted in the setup of 

scaffolding and temporary structures 
  
CAMPUS INVOLVEMENT  
         
• Student Athlete - Baseball Team  
• August 2021- May 2024 
• Dedicated 20+ hours a week to practice, games, team meetings, etc.  
• Mentored incoming freshmen in order to help transition to life as a college athlete 
  
COURSEWORK  
         
Fundamentals of Professional Selling 



 
  

 

 Jan 2025 - May 2025 
   
• Participated in 2 sales role plays, developing skills in negotiation, identifying customer needs, etc 
• Learned professionalism when talking and negotiating with potential customers 
  
Consumer Behavior 
 Jan 2025 - May 2025 
   
• Explored psychological, cultural, and social factors influencing consumer decision-making processes 
• Analyzed buyer behavior models and applied insights to marketing strategies, product positioning, and customer 

segmentation 
• Conducted case studies and research projects to predict purchasing trends and improve customer engagement. 


