
Simon Lee 
785-447-3004                           1828 Elk Road 
Simonplee04@gmail.com             Clay Center, KS, 67432 

Education 

Kansas State University, Manhattan, Kansas  Expected Graduation: May 2026 
Bachelor of Science in Business Administration                Communitive GPA: 3.7  
Major: Professional Strategic Selling 
 
Clay Center Community High School         Graduation Date: May 2022 
High School Diploma                                           GPA: 3.9 

Experience 

Basys Processing                                                                                                                                              Lenexa, Kansas 
Sales Intern                                                                                                                                       May 2025 – August 2025 

• Conducted cold calls and shadowed field reps to strengthen sales and client outreach skills 

• Completed a company-wide rotation to understand operations and sales process of a Fintech Company 

• Created and delivered a presentation to C-Suite Executives regarding a multi-month marketing project  

Bunzl Processor Division                                                                                                                         Riverside, Missouri 
Sales Intern                                                                                                                                             June 2024 – July 2024 

• Traveled and achieved real-world experience by shadowing prospective sales reps in their territories 

• Called on dormant accounts, personally quoted $250,000+, and received over $10,000 in invoices  
 

Involvement 

National Strategic Selling Institute   Kansas State University 
Sales Ambassador’s President                                                                                                    November 2024 – Present 

• Led and developed a team, organizing events and professional development for 50+ members. 
• Built partnerships with industry professionals to secure speakers and mentorships. 
• Managed club operations and strategic initiative, increasing membership engagement and participation 

 
Sales Team Member                                                                                                                            May 2023 – May 2024 

• Earned a position in internal sales competition to compete at local and national sales competitions 
• Attend training sessions that work to enhance sales understanding and improve personal selling skills 

 
FarmHouse Fraternity 
 Social Chair                      November 2023-Present 

• Organize and plan four different major social events, as well as weekly events with other Greek Life 
• Main source of external contact for all different outlets of communication of the fraternity 
• Collaborate with different groups and organizations to plan detailed and extensive events 

 
 Recruitment Committee Chairman                                                                                                 August 2022 – Present 
• Organized and executed multiple recruitment events, managing a budget, and coordinating logistics for 

the recruitment events 
• Resulted in increasing the house size and completely maxing out all available space to new recruits 

Awards 
 

Brother of the Week (Farmhouse Fraternity) 
• Was voted as the most hardworking member of Farmhouse on several different weeks 
• Served others by taking a hand helping and mentoring others in an educational capacity 


