1401 College Ave, Apt D108
ANDREW D. TUCKER  tahatan ks 6502
tuckerandrewdavid@outlook.com

(919) 760-3099
LinkedIn: adtuckero4

EDUCATION

BACHELOR OF SCIENCE IN BUSINESS ADMINISTRATION
Kansas State University | Manhattan, KS | December 2025

Major: Professional Strategic Sales

HONORS/AWARDS
Wildcat Traditions Scholarship

RELEVANT EXPERIENCE

BUSINESS INSIGHTS/SALES ANALYTICS INTERN
John Deere | Olathe, KS | June 2025 - Present

o Developed an improved process for allocating additional machinery to dealerships across the US and Canada

o Lead training sessions for established employees to educate them on new presentation skills
¢ Coordinated with sales leaders as well as order fulfillment leaders across the US and Canada

PRECISION UPGRADES MARKETING INTERN
John Deere | Moline, IL | May 2024 - Aug 2024

o Facilitated an environment for John Deere dealer collaboration and feedback with over 240 dealers
¢ Instructed sales managers at dealerships on how to generate sales based on untapped revenue
¢ Collaborated cross-functionally with members across a global organization to reach a shared goal

RETAIL SALES ASSOCIATE AND SALES LEAD
Rally House | Lenexa, KS | Sep 2021 - Aug 2022 and Nov 2023 - Jan 2024

¢ Directed team members to create a welcoming and easily navigable shopping experience for customers
¢ Implemented innovative displays for new products and best-selling products
¢ Retained information on returned items and checked audit reports on returns

AFTERMARKET AND CUSTOMER SUPPORT INTERN
John Deere | Rock Valley, IA | May 2023 - Aug 2023

¢ Conducted online research on customer service interfaces, as well as online shopping websites
¢ Photographed parts for the website resulting in 400 new parts being added to the website for purchase
¢ Increased revenue for under-purchased parts by 25% resulting in increased order quantities

INVOLVEMENT
SALES AMBASSADOR

Kansas State University | Manhattan, Kansas | Dec 2023 - Present

e Schedule presentations to raise awareness about Professional Strategic Sales

o Coordinate with a large team of ambassadors to promote the Professional Strategic Sales organization
e Manage corporate partner relationships to foster a healthy environment for corporate partners



