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E D U C A T I O N

A C T I V I T E S
National Junior Horticulture
Association- President
Sales Ambassadors
Medical Sales Scholars
Executive Mentorship Program
Ag Econ Business Club
Alpha Delta Pi - Wellness
Specialist

Customer Service
Sales
Teamwork
Adaptability
Critical Thinking
Microsoft Office Suite

S K I L L S

P R O F I L E  S U M M A R Y
Versatile agribusiness professional with a strong foundation in
agriculture, sales, and customer engagement. Proven experience in farm
management, agricultural extension, and internship roles with global
leaders like BASF. Demonstrated leadership through collegiate and
national organizations. Skilled in communication, sales forecasting, and
data analysis, with a global perspective gained through international
study in France. Currently pursuing a B.S. in Agribusiness with a Sales
Certificate at Kansas State University.

W O R K  E X P E R I E N C E

2023 - 2025Prairie Creek Vineyards and Winery
Wine Sales and Service Specialist

Serve food and wine, ensuring an exceptional dining experience

while educating about Prairie Creek Wines.

Promote and sell wine products, including wine club

memberships, to enhance customer engagement and meet sales

goals.

2023Nance County Extension Intern
Office Intern

Coordinated and managed events for the county fair, including
logistics of  events and participant engagement.
Assisted the public with extension-related inquiries, providing
information and support on agricultural and community programs.

2025BASF 
Crop Science Sales Intern

Collaborated with agronomic and sales teams to support Xitavo
soybean trials, analyze product performance, and deliver insights
to growers and retailers.
Led customer interactions at field days and product tours,
enhancing brand awareness and contributing to regional sales
strategies.
Conducted sales forecasting and market analysis to identify
growth opportunities for Xitavo soybeans, supporting strategic
decisions for product positioning and retailer engagement.


