RILYN RINTOUL

SALES & MARKETING PROFESSIONAL

‘ﬂ‘AppLe Valley, MN D] rrintoul@ksu.edu Q (612)-430-5889 @ linkedin.com/in/rilyn-rintoul

EDUCATION

Bachelor of Science in Business Administration

Kansas State University | Manhattan, KS Expected: May 2027
o Major: Strategic Professional Selling

e GPA 38

EXPERIENCE

Division 1 Student-Athlete

Kansas State University Women's Soccer Jun 2023 - Present

o Compete at the highest collegiate level, demonstrating discipline, perseverance, and teamwork

o Develop skills such as coachability, focus, accountability, and time management

e Managed a rigorous schedule by balancing academics with 20+ hours of training, travel, and competition
o Named to the Big 12 All-Academic Rookie Team (2023-2024)

Sales & Marketing Intern

Prevent-Plus | Minneapolis, MN May 2024 - Jul 2024

¢ Sold and marketed DuraDerm Sport, an infection-prevention product, to athletes, coaches, and sports
organizations

o Conducted market research to identify key sales opportunities and developed target outreach strategies

o Built relationships with customers, educating them on the product benefits and infection prevention best practices

o Created marketing content to drive brand awareness and increase engagement among athletic communities

INVOLVEMENT

« Member of Medical Sales Scholars of K-State (Special Interest Group of the National Strategic Selling Institute)
o Member of the Kansas State Women in Business Student Organization

o National Girls & Women in Sports Day Clinic volunteering within K-State Athletics

e Special Olympics Clinic volunteering within K-State Athletics

SKILLS AND STRENGTHS

o Competitive, goal-oriented mindset

o Relationship-building & customer engagement
Ability to thrive in high-pressure environments
o Adaptability & quick learning

e Strong communication & presentation skills



